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	Sample Job Description


This is a sample job description shared by a member and reviewed by MRA as an example based on the laws in effect at the time it was reviewed.  MRA-The Management Association, Inc. does not make any representations or warranties regarding the appropriateness or prudence of using this document for any particular individual or situation. Your company should add, delete, or modify the content of this document as needed to suit your purposes. This material is for the company's own use -- No further transmission or electronic distribution of this material is permitted. In some circumstances it may be advisable to have legal counsel review final documents prior to implementation.
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	Sample Job Description Continued


From the MRA Resource Center


Inside Sales Engineer

ABC Company International is a $100+ million successful, privately held multi-plant foundry operation specializing in high performance and super alloys. Key markets include land and flight based turbines, naval defense, petrochemical, power transfer, mining and construction. We count some of the world’s most successful companies as our customers, including Rolls Royce, Electric Boat, General Electric, Westinghouse, Exxon Mobil, Dow Chemical and Komatsu. 

We are currently seeking an Inside Sales Engineer for our Home Town, Wisconsin facility. This position reports to our Sales Manager and falls within our Engineered Products Business Unit. Our customers rely on us for expert engineering advice and knowledge to assist them in solving difficult applications.

The ideal candidate will possess a technical sales background coupled with excellent sales management skills. A college degree is required, preferably with a technical focus. 

Typical duties include:

· Bid preparation
· Customer interface regarding technical issues, quality and scheduling

· Liaison between customer and internal resources
· Perform technical reviews of request for proposals (1-50 pages in length)
· Make product/alloy selection
· Obtain cost estimates
· Generate commercial and technical proposals

Some travel maybe required (5-10%) as technical support for the field sales engineers. The ideal candidate should be goal orientated and be willing to move up within the company and potentially take on a field sales or market specialist position.

To be considered you may submit your resume via email to Human.Resources@ABCCoint.com include Inside Sales Engineer in the subject line, or fax resume to 262-222-2222 or mail resume to ABC Company International, HR Dept, 905 E. My Road, Your City, WI 53000
For further assistance call or visit www.mranet.org, © MRA – The Management Association, Inc. 
Wisconsin: 800.488.4845  Minnesota 888.242.1359  Northern Illinois: 800.679.7001  Iowa & Western Illinois: 888.516.6357
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